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The Illusions of Life Insurance
November 9, 2023

TIMED AGENDA:

· Introduction (5 minutes)
· Rating Services & Why They Are Important (2 minutes)
· Term Insurance & Conversion Privileges: It's Not Just About Price! (10 minutes)
· Why Permanent Isn't Always Permanent (5 minutes)
· Survivorship Guaranteed Universal Life: What's In It For Me? (5 minutes)
· Why Own Whole Life When It's So Expensive? (5 minutes)
· 10 Pay Whole Life To Provide Retirement Income (3 minutes)
· Section 7702 - How To Take Advantage of VUL Limited Pays (5 minutes)
· Oops, I Paid Too Early for my Guaranteed Universal Life Policy (5 minutes)
· Variable Universal Life Sub-Account Reviews: What's The Point? (5 minutes)
· Indexed Universal Life Policies: Too Good To Be True? (5 minutes)
· Hybrids: Life Insurance with Long Term Care Riders (5 minutes)
· Critical Importance of Acquiring In-force Illustrations (3 minutes)



LEARNING OBJECTIVE:

· Our goal is to educate professionals on the current state of the life insurance marketplace and how to protect their clients from making poor financial planning and estate planning decisions. We will provide a basic overview of current insurance products and underwriting updates, advise how to spot gimmicks or inappropriate recommendations clients may come across, and share real case studies to understand the nuisances of seemingly simple products. An interactive presentation with the hope that all attendees walk away with a new, fresh perspective on ways to provide additional value to their clients’ planning needs.
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Scott Kohen is a partner at the Laffie
Financial Group, and has been
working in financial services since
2007. As an advisor, his primary focus
is estate and insurance planning for
individuals, families and business
owners. Prior to joining LFG, Scott
managed his own advisory office
with Edward Jones Investments and
was a Regional Consultant for
Alliance Bernstein in New York City.




image4.png
Scott Laffie joined Laffie Financial
Group as a partner in 2008. In 201,
Scott earned his Certified Financial
Planner® designation upon meeting
the rigorous education, examination,
experience and ethic requirements.
Prior to joining the Laffie Financial
Group, Scott worked in public:
accounting providing tailored
financial guidance to clients.
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